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4br? 4ba? – fixer
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Lower your risk thresholdLower your risk threshold
–– Price conservativelyPrice conservatively
–– Offer lowOffer low

Stick to the fundamentalsStick to the fundamentals
–– Location: Transitions go both waysLocation: Transitions go both ways
–– Land: “7 x 7”Land: “7 x 7”
–– Looking back: “the day after”Looking back: “the day after”
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